
1   –     © 2015 Business Valuation Benchmarks Ltd

BVB Insights®: 
Data and analysis on UK private company multiples

2015 edition

Business Valuation Benchmarks Ltd.

Excerpt from:



2   –     © 2015 Business Valuation Benchmarks Ltd

BVB Insights is distributed by Business Valuation Resources, LLC. For more information about this  
or any of our other products, please contact us by email at sales@bvresources.com or by phone at 
+1 503-291-7963, ext. 2.

BVB Insights is distributed by Business Valuation Resources, LLC (BVR). Every informed stakeholder 
in business valuation, performance benchmarking, or risk assessment turns to BVR for authoritative 
deal and market data, news and research, training, and expert opinion. Trust BVR for unimpeachable 
business valuation intelligence. BVR’s data, publications, and analysis have won in the boardroom and 
the courtroom for over two decades.

For more information about this or any of our other products, please contact us by email at 
sales@bvresources.com or by phone at +1 503-291-7963, ext. 2.

Publisher: Sarah Andersen

Chair and CEO: David Foster 

President: Lucretia Lyons

Vice President of Sales: Lexie Gross

Customer Service Manager: Retta Dodge

mailto:sales@bvresources.com
mailto:sales@bvresources.com


3   –   Contents © 2015 Business Valuation Benchmarks Ltd

Contents

Introduction 5

Methodology 7
Enterprise value  7
Normalised EBITDA 8
Normalised Revenue 8

Transaction multiples and insights for high-level industry categories 9
Exhibit 1. Transaction Data For 10 High-Level Industries 9
Buyers’ geography and type 9
Overall we can see the power of UK brands shining through! 10
What is private equity buying? Answer: UK Brands 11
Which firms have been most acquisitive? Could these be potential acquirers 
for businesses you have for sale? 11
Insights into the high-level industries 13

Transaction multiples and insights for industry subsectors 14
Exhibit 2. Consumer Discretionary Sector Broken Down Into Subsectors 14
Exhibit 3. Consumer Staples  17
Exhibit 4. Financials (Excluding Banks) 18
Exhibit 5. Healthcare  19
Exhibit 6. Industrials—Services  21
Exhibit 7. Industrials 23
Exhibit 8. Information Technology 25

Detailed Transactions Tables 26
CONSUMER DISCRETIONARY
Exhibit 9. Consumer Discretionary: Advertising And Marketing 27
Exhibit 10. Consumer Discretionary: Distributors And Owners Of Retail Brands 30
Exhibit 11. Consumer Discretionary: Education Services 33
Exhibit 12. Consumer Discretionary: Home Furnishings/Improvement 34
Exhibit 13. Consumer Discretionary: Leisure Businesses (Travel, Restaurants, Gyms) 38
Exhibit 14. Consumer Discretionary: Media/Communications/Publishers 41
Exhibit 15. Consumer Discretionary: Home Movies And Entertainment 42
Exhibit 16. Consumer Discretionary: Retail—Automotive 43
Exhibit 17. Consumer Discretionary: Retail—Internet 44
Exhibit 18. Consumer Discretionary: Retail—Other 47

CONSUMER STAPLES
Exhibit 19. Consumer Staples: Food Manufacturers, Wholesalers And Distributors 49
Exhibit 20. Consumer Staples: Branded Food Manufacturers 51

ENERGY
Exhibit 21. Energy 53

3   –   



4   –   Contents © 2015 Business Valuation Benchmarks Ltd

FINANCIALS (EXCLUDING BANKS) 
Exhibit 22. Financials (Excluding Banks): Other 58
Exhibit 23. Financials (Excluding Banks): Brokers And Services 62
Exhibit 24. Financials (Excluding Banks): Money Transfer And Forex Services 66
Exhibit 25. Financials (Excluding Banks): Real Estate Operations/Services 68

HEALTHCARE
Exhibit 26. Healthcare: Care Homes And Care Providers 69
Exhibit 27. Healthcare: Medical Equipment And Supplies 72
Exhibit 28. Healthcare: Other 78
Exhibit 29. Healthcare: Pharmaceuticals 79

INDUSTRIALS - SERVICES
Exhibit 30. Industrials - Services: Business Support Services 82
Exhibit 31. Industrials—Services: Environmental And Facilities Services 86
Exhibit 32. Industrials—Services: Human Resources And Employment Services 87
Exhibit 33. Industrials—Services: Law Firms 94
Exhibit 34. Industrials—Services: Oil And Gas Consulting 96
Exhibit 35. Industrials—Services: Research And Consulting Services 99

INDUSTRIALS
Exhibit 36. Industrials: Aerospace And Defence 105
Exhibit 37. Industrials: Automotive/Services 109
Exhibit 38. Industrials: Construction And Engineering 112
Exhibit 39. Industrials: Electronic Components And Equipment 115
Exhibit 40. Industrials: Industrial Products Manufacturing And Systems 120
Exhibit 41. Industrials: Marine 124
Exhibit 42. Industrials: Packaging Products And Services 125
Exhibit 43. Industrials: Transport/Trucking And Logistics 127

INFORMATION TECHNOLOGY
Exhibit 44. Information Technology: Cloud Computing 129
Exhibit 45. Information Technology: Hardware—Electrical Manufacturing 130
Exhibit 46. Information Technology: Internet Information Services 132
Exhibit 47. Information Technology: IT Consulting And Other Services 132
Exhibit 48. Information Technology: Software—Application 135
Exhibit 49. Information Systems: Software—Systems 142

MATERIALS
Exhibit 50. Materials 143

TELECOMMUNICATIONS
Exhibit 51. Telecommunications 144

Disclaimer 147

Contact us 148

Contents

4   –   



5   –   Introduction © 2015 Business Valuation Benchmarks Ltd

The UK’s first reliable research 
on private company multiples
Previously, if you needed to know how much a 
business was worth, you had to pore over and 
analyse large datasets.

With BVB’s research, all of the work has 
been done for you. This document puts at 
your fingertips the most robust and reliable 
information on transaction multiples paid for UK 
companies in 2014.

In researching BVB Insights: Data and Analysis 
on UK Private Company Multiples 2015, our 
analysts assembled large amounts of transaction 
information from a variety of sources. They then 
applied 30 years of business valuation expertise 
to make sense of the raw data.

The result is an in-depth and highly accurate 
overview of transaction multiples paid for UK 
private companies for the year ended December 
2014.

To give you more precise insights, the 
information is broken down into 10 industry 
sectors and, where appropriate, 40 industry 
subsectors. We also offer an independent view 
on what is driving the multiples paid, and we 
have included key details of each transaction.

This research therefore fills a large knowledge 
gap for business valuation professionals. If 
you need to prepare business valuations with 
confidence or want to better understand 
what multiples are being paid for UK private 
businesses, you will find this document an 
invaluable benchmarking tool.

Introduction
This publication is the first and the only one of its kind in the 
UK. Until now, there has been no single source of accurate 
information for private-company transaction multiples in the 
UK, broken down by industry sector.

“If you need 
to benchmark 
your business 

valuations with 
confidence, 

you will find 
this document 

invaluable.”

Business Valuation Benchmarks Ltd. 2015
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BVB’s approach: robust research 
you can trust
BVB’s founders are chartered accountants who 
between them have specialised in business 
valuation for over 30 years. Since January 2011, 
we have been monitoring UK private-company 
transaction multiples based on normalised 
earnings.

In this research, we focus on multiples related to 
enterprise value or the value of the business, as 
opposed to share value.

Enterprise value multiples reflect the value 
acquirers pay for the business, independent 
of financing structure. Because every business 
adopts a different financing structure, our 
approach gives you a truer picture of a business’s 
value. BVB Insights 2015 covers transactions for 
the year ended December 2014. It is the 2015 
edition of an annual publication dedicated to 
helping you understand UK private company 
multiples.

• Compiled by chartered accountants with over 30 years’ combined business
valuation experience.

• Each transaction has been carefully scrutinised to ensure transaction prices are
accurate and consistent.

• Earnings for each target company have been adjusted to remove the effect of
discontinued operations, exceptional items and the like. The earnings multiples
therefore represent multiples of normalised earnings.

What makes our research different?

“Our approach 
gives you a 

truer picture of 
the value of a 

business.”

Business Valuation Benchmarks Ltd. 2015
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Methodology

The sources of information used to create this publication are:

• Experian	Corpfin, the UK business database for mergers & acquisition
intelligence on transactions over £500,000

• IbisWorld and specialist industry bodies for industry information

• Companies	House for company accounts

• Publicly	available	information, such as annual reports, press releases, articles
in the financial press

Sources 

Enterprise value 
Enterprise value (EV) represents the value 
of a business independent of its financing 
structure. Transactions to acquire a company’s 
business (or the shares of the company that 
operates the business) may be structured 
differently, depending on circumstances such 
as debt, contingent liabilities and tax issues. In 
concentrating on EV, we exclude consideration 
specific to the way each transaction is structured 
and focus on the value of the business. In 
this publication, EV is determined before any 
consideration of interest-bearing debt.

Approximately 20% of the transactions we have 
analysed include deferred consideration or 
earn-out provisions.

Where consideration is deferred (i.e., payable 
within one to two years of the transaction date) 
and not contingent upon any factors such as 
financial targets, the deferred consideration has 
been included in the EV.

However, our calculation of EV excludes any 
consideration that is contingent upon future 
events such as financial growth targets. Publicly 
available information does not provide a 
reliable picture of a company’s ability to meet 
growth targets or other contingent factors. 
Accordingly, we consider it prudent to exclude 
any element of contingent consideration from 
the calculation of EV.

The calculation of EV for each individual 
transaction has been carefully researched 
to ensure it reflects the value paid for the 
business. The EV for each transaction is based 
on sourcing the most reliable evidence of the 
price paid and, where possible, cross-checking 
against other sources of information such as 
press releases and annual accounts of both the 
target and the acquirer.

Business Valuation Benchmarks Ltd. 2015
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Normalised EBITDA
The EBITDA used in the EV/EBITDA calculation 
is the normalised EBITDA of the target company.

The process of calculating normalised EBITDA 
begins with sourcing the earnings before interest 
and taxes (EBIT) from the target company’s most 
recent financial statements as of the transaction 
date.

To arrive at normalised EBITDA, each target 
company’s financial statements were carefully 
analysed and the following adjustments made to 
reported EBIT:

• Depreciation and amortisation expenses;

• Gain or loss incurred on the disposal of
assets;

• Profit or loss on discounted operations;

• Impairment costs;

• Share-based payments; and

• Exceptional items.

In some instances, acquirers may provide their 
own calculation of normalised EBITDA for the 
target company. This calculation may be more 
current than that shown in the latest statements 
we have sourced from Companies House. In such 
instances, we have used the acquirer’s calculated 
normalised EBITDA in our EV/EBITDA 
calculation.

Normalised Revenue 
The figure for revenue is sourced from the target 
company’s most recent financial statements as of 
the transaction date.

The revenue used in the EV/revenue calculation 
is the normalised revenue of the target company.

We first took the revenue figure in the target 
company’s most recent financial statements 
at the transaction date. We then reviewed and 
analysed previous year’s financial statements 
to make the following adjustments to reported 
revenue:

• Revenue from discontinued operations;

• Nonrecurring revenue items (e.g.,
government incentives, rebates); and

• Other factors, where identified.

Some acquirers provide their own calculated 
normalised revenue for the target company, 
which may be more current than that shown in 
the latest financial statements we have sourced 
from Companies House. In such instances, we 
have used the acquirer’s calculated normalised 
sales in our EV/Revenue calculation.

Business Valuation Benchmarks Ltd. 2015




